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ABOUT FENNECCONTACT

United States (West Coast)

resumes@fennecpharma.com

www.fennecpharma.com

NOW

HIRING

Fennec  Pharmaceut icals  Inc .  is  a  specialty  pharmaceut ical  company  focused  on  the

development  and  commercial izat ion  o f  PEDMARK®  to  reduce  the  r isk  o f  p lat inum-

induced  ototox ic ity  in  pediatr ic  pat ients .  Further ,  PEDMARK®  received  FDA approval

in  September  2022  and  European  Comm iss ion  approval  in  June  2023  and  U .K .

approval  in  October  2023  under  the  brand  name  PEDMARQSI®.  PEDMARK has

received  Orphan  Drug  Exclus iv ity  in  the  U .S .  and  PEDMARQSI has  received  Pediatr ic

Use  Market ing  Author izat ion  in  Europe  which  includes  eight  years  p lus  two  years  o f

data  and  market  protect ion .

Fennec  emp loyees  are  expected  to  embrace  divers ity ,  and  be  able  to  work  w ith

internal  and  external  partners  from  a  var iety  o f  backgrounds ,  and  exper iences .

Addit ional ly ,  the  success fu l  candidate  must  demonstrate  excel lence  in  integr ity  and

comp l iance  w ith  al l  interact ions  and  adherence  to  corporate  and  industry  gu idel ines .

Fennec  o f fers  a  fun ,  fr iendly ,  and  industry  compet it ive  env ironment .

The  Key  Account  D irector  (Market  Access )  w i l l  lead  the  strategic  engagement  w ith

Fennec ’s  most  important  onco logy  customer  accounts .  The  East  (1  pos it ion )  &  West  (2

pos it ions )  KAD is  respons ible  and  accountable  for  the  bu i ld  and  pu l l-through  o f

PEDMARK®  strategic  p lans  for  the  largest  commun ity  onco logy  pract ices  &

Academ ic  inst itut ions .  

The  Key  Account  D irector  team  w i l l  effect ively  commun icate  and  co l laborate  w ith

market  access ,  market ing ,  product  strategy ,  sales  and  medical  affairs  team  members

to  ident i fy  opportun it ies  and  reduce  barr iers  to  access ing  and  pu l l ing  through

clin ical  ut i l izat ion  o f  Fennec ’s  key  product  PEDMARK®.  These  new ly  created  ro les

w i l l  report  to  the  V ice  Pres ident ,  Head  o f  Market  Access .

POSITION SUMMARY

Are  you  a  mot ivated

and  resu lts-dr iven

profess ional?

Do  you  thr ive  in

entrepreneur ial

env ironments?

Are  you  ready  to  be

part  of  a  high-

perform ing  team  that

addresses  s ign i f icant

unmet  pat ient  needs?

   App ly  to  jo in  Fennec

and  be  a  part  of  our

important  m iss ion  for

pat ients  and

healthcare

profess ionals !

Apply Now!

Focus  on  strategic  engagement  w ith  Fennec ’s  most  important  onco logy  customer

accounts .  

Comprehens ive  development  o f  strong  customer  management  and  strategic

relat ionships  w ith  C-su ite  and  sen ior  management  stakeho lders  w ithin  largest

commun ity  onco logy  pract ices ,  academ ic  inst itut ions ,  and  GPO accounts  to  create  and

execute  a  top-down /bottom-up  strategy .

Establish  and  maintain  an  in-depth  understanding  o f  key  account  needs ,  chal lenges ,

pr ior it ies ,  opportun it ies ,  and  effect ively  commun icate  key  intel l igence  o f  customer  and

industry  trends  to  internal  partners  and  stakeho lders .  

Evaluate  markets  and  customers  to  ident i fy  and  develop  opportun it ies  that  support  the

growth  o f  PEDMARK®.

RESPONSIBILITIES 

http://www.fennecpharma.com/


OUR NAME 

C l ick  To  Learn  More

About  

C isp lat in- Induced

 Hear ing  Loss  

 

Fam i ly  Stor ies

PEDMARK  

(sodium  thiosu l fate )

Analyze  product  vo lume ,  trends ,  and  growth ,  for  ass igned  accounts .  Develop  and

imp lement  account  level  bus iness  p lans  and  work  w ith  product  strategy  to  develop

segment  strategies  and  resources .

Bu i ld  and  develop  strategic  pu l l-through  p lans  for  key  nat ional  and  regional  accounts .

Support  the  problem  so lv ing  for  account  opportun it ies .

Respons ible  and  accountable  for  managing  and  mon itor ing  the  budget ,  ensur ing

effect ive  investment  and  spend .

Lead  GPO contract  execut ion  and  account  per formance  tracking .

E f fect ively  commun icate  and  co l laborate  cross- funct ional ly  w ith  al l  o f  market  access ,

market ing ,  product  strategy ,  sales ,  and  medical  affairs  team  members  to  ident i fy

opportun it ies  and  reduce  barr iers  to  access ing  PEDMARK®  w ithin  the  largest  commun ity

onco logy  pract ices  &  inst itut ions  w ithin  the  nat ion .

Commun icate  appropr iately  w ith  our  medical  affairs  &  market ing  teams  regarding

account  specif ic  needs .

Coordinate  and  act ively  part ic ipate  in  appropr iate  customer  &  industry  meet ings .

Ident i fy  team  and  account  needs  and  work  w ith  market  access  leadership  and  cross

funct ional  teams  to  develop  resources  that  address  the  needs  o f  the  commercial

bus iness  at  the  account  level .

Develop  quarter ly  bus iness  rev iew  presentat ion  demonstrat ing  the  achievements  o f  key

metr ics ,  budget  rev iew ,  and  strategic  p lann ing  exercises .

Per forms  al l  company  bus iness  comp l iant ly  and  in  accordance  w ith  company  po l ic ies

and  procedures .

Extens ive  exper ience  in  the  pharmaceut ical /biotech  industry ,  onco logy  exper ience

requ ired .  Customer- facing  exper ience  preferred .

Strong  understanding  o f  the  US market  access  landscape  and  the  legal /regu latory

env ironment  for  pharmaceut icals /biopharmaceut icals .

In  depth  know ledge  o f  onco logy  distr ibut ion ,  pat ient  access  and  reimbursement ,

managed  care / federal /state  marketp lace  sectors ,  and  prov ider /phys ic ian  networks .

Thorough  understanding  including  prev ious  relat ionships  w ith  geographic  specif ic  key

strategic  customers  and  know ledge  o f  industry  market ing  pract ices  and  trends .

Demonstrated  strategic  thinking ,  problem-so lv ing ,  analyt ical ,  cr it ical  thinking ,  and

p lann ing  ski l ls .  Exper ience  develop ing / imp lement ing  a  strategy  preferred .  

In it iat ive-taking  nature  and  abil ity  to  manage  change ,  ant ic ipate  r isks ,  and  des ign

contro ls  or  m it igat ion .

Excel lent  leadership  and  commun icat ion  ski l ls  (wr itten  &  verbal ) .

Pro f ic ient  at  leading  diverse  ro les  and  effect ively  engaging  sen ior  management .

Strong  judgment ,  pr ior it izat ion ,  and  decis ion-making  ski l ls ,  w ith  an  understanding  o f

the  broader  context  o f  corporate  strategies .

Com fort  and  con f idence  in  engaging  w ith  diverse  teams  and  backgrounds ;  rout inely

demonstrate  inclus ive  behav iors ;  act ively  seeks  out  diverse  perspect ives  and

exper iences .

Demonstrated  understanding  o f  healthcare  trends  and  po l icy  issues  around  pharmacy

and  medical  benefits  and  their  potent ia l  impact  on  the  company 's  bus iness

opportun it ies .

Managed  care /payer  exper ience  preferred .

Up  to  75%  Travel .

RESPONSIBILITIES 

QUALIFICATONS

We  proudly  take  our  name

from  the  fennec  fox ,  a

dist inct ively  large-eared

can ine  that  is  the  smal lest  o f

al l  fox  species .  Fennec  foxes

roam  the  sandy  Sahara  and

greater  North  A fr ican  region .

Their  character ist ic  ears  serve

a  dual  purpose :  they  are

sens it ive  enough  to  hear  prey

underground  and  also  help

diss ipate  the  hot  desert  heat .

Children  undergo ing

chemotherapy  are  go ing

through  an  extraordinar i ly

chal lenging  t ime ,  and  the  loss

o f  hear ing  on ly  compounds

the  diff icu lty .  Fennec  Pharma ,

named  after  that  resourcefu l

and  determ ined  fennec  fox ,  is

comm itted  to  help ing

children  at  r isk  o f  hear ing  loss

due  to  ototox ic ity .

EDUCATION REQUIREMENTS

Requ ired :  Bachelor 's  degree  (BA /BS )

Preferred :  Master 's  degree  (MBA )  and /or  advance  cl in ical  degree  RN ,  NP ,  PA

(continued)
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